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[bookmark: _y6q9dmxnw4d7]

[bookmark: _d71rhtao91lv]Module #1: Introduction to Financial Literacy and Entrepreneurship
[bookmark: _uu1mfhiib21y]1.0 Learning Objectives
1) Understand the concept and importance of financial literacy
2) Define entrepreneurship and recognize it in your own life
3) Interpret components of Business Canvas and apply

[bookmark: _2h3fosxvrruo]1.1: Introduction to Financial Literacy
· What is financial literacy?
· the ability to apply a set of skills and knowledge that allow an individual to make informed and effective decisions  
[bookmark: _sk4hy1vbafs2]1.1 Discussion
· Why do you want to learn more about financial literacy?
· What are the skills that you want to learn? Why do you want to learn them?
· What kind of impact do you want to have after finishing this training?















[bookmark: _lku5o3tzilz7]1.1 Financial Literacy
· Financial literacy is crucial to maintaining an enterprise or business as it is the means to measure whether your enterprise is successful and has the means to continue producing and selling goods.
· On the next slide, we will show a “Logic Model” of the necessity of Financial Literacy in running a business, like a poultry farm. 
· A “Logic Model” tells you what you need in order to create the impacts you would like to have.
	Resources
	Activities
	Outputs
	Outcomes
	Impacts

	Financial Literacy Training

Eggpreneur Apprenticeship 

Poultry farming tools (i.e. coops, incubators, pullets)
	Building at-home poultry farm

Maintaining poultry production (i.e. brooder, eggs, vaccines)

Bookkeeping and financial modeling to organize the flow of money and resources
	Selling eggs to market 

Maintaining sales through good customer relationships

Organized financial records to refer back to for decision making 
	Profit (i.e. money)

Establishing place in market 
	Money to support oneself and family → for food, healthcare, education, other resources

Money to grow enterprise to increase profitability and community impact



Notes: 







[bookmark: _s2tzy271uacq]1.2 Introduction to Entrepreneurship
· What is entrepreneurship?
· The initiative of an individual to produce a good that meets the demand for greater supply through innovative practices.
[bookmark: _r2tzub7xznv4]1.2 Discussion
· What do you think an entrepreneur does?
· Can you think of some examples of entrepreneurs? Do you know any personally?
· Is being an entrepreneur exciting to you? Why or why not?
· What skills do you think an entrepreneur needs to have in order to be successful?













[bookmark: _gh960jtfj9pu]1.3 Business Canvas
· The Business Canvas is a template for laying out a new or existing business model to strategically develop a comprehensive plan. 
[bookmark: _p510gkh4w3pl]1.3 Parts of a Business Canvas
1. Key Partners: Who is a part of supplying, making, and distributing the good or service?
2. Key Activities: What are the primary activities of the enterprise? What does the enterprise do?
3. Key Resources: What are the resources necessary to conduct the activities of the enterprise?
4. Value Proposition: What needs of the customers is the enterprise addressing? 
5. Customer Relationship: How does the enterprise get, keep, and grow a customer base?
6. Channels: How does the enterprise reach the customers?
7. Customer Segments: Who are the groups of customers and what job are you helping them complete?
8. Cost Structure: What are the various costs of the enterprise?
9. Revenue Stream: How does the enterprise make money?[image: Business Model Canvas - Comprehensive Guide with Examples]

[bookmark: _bm1h76jt24s2]1.3 Business Canvas Activity
1. Input the sections regarding your own existing or potential enterprise below
2. Refer to guiding questions above
3. Compare with others and notice differences, similarities, and raise questions. 
[image: Business Model: The Business Model Canvas Template]


[bookmark: _y9x03vw30oix]Module #2: Spend
[bookmark: _8mfpcxgzw02o]2.0 Learning Objectives
1) Understand the various costs related to running a business
2) Understand how to manage and calculate expenses
3) Identify different opportunities to minimize spending
[bookmark: _mehrnfcxb21z]2.1 Discussion: Purpose of Spending
· What are some things that you have to spend money on for your business?
· Have you ever spent more than you expected to? Less than you expected to? How did this affect how your business was run?
· What are some of the big purchases that you have made for your business? How did you know that you wanted to spend money on it?
[bookmark: _5tq13fv6x7uz]2.1 Fixed vs Variable Costs
Fixed Costs
Definition:
Costs you would have to pay regardless of the goods or services you are delivering
Examples:
Labor, phone/wifi bills, rent, taxes, insurance
Variable Costs
Definition:
Costs that are associated with the product or service you are delivering
Examples:
Manufacturing related expenses (feed, vaccines, etc.), service delivery
related expenses (gas, driver cost, etc.)
[bookmark: _gb49r6xuem0r]2.2 Expenses
Cost of Goods Sold (COGS)
Definition: the direct costs associated with delivering your product or service
Operating Expenses (OpEx)
Definition: primarily made up of “fixed costs”; expenses that tend to remain stable, even as your sales increase
Operating expenses can also include some variable costs. These are costs that vary as your enterprise grows or declines (examples include sales commissions or credit card fees) 
Capital Expenditures (CapEx)
Definition:the costs to acquire or improve a long-term asset such as equipment, machinery, buildings, and vehicles; these generally have a useful life of greater than 3 years
[bookmark: _vtkx4t6nmbhg]2.2 Case Study
[image: ]
Source: “Accounting Basics” by JRF 6/3/21

[bookmark: _azt84b78kmvh]2.2 How to Calculate COGS
Cost of Goods Sold = Beginning Inventory + Purchases – Ending Inventory
Example #1:
Your enterprise has produced 30,000 pounds of potatoes. The total costs of goods sold is $60,000.  What are the costs of goods sold per pound?

Example #2:
Your inventory at the beginning of the calendar year recorded on January 1st is $6,000, and the inventory at the end of the calendar year recorded on December 31st  is $1,500. During the calendar year, your enterprise makes purchases of $3,000. Calculate the cost of goods sold during the calendar year ending on December 31st.
[bookmark: _ixb3drwjgr87]2.3 How to Decrease Spending
Outsourcing
Outsourcing is an agreement in which one company hires another company to be responsible for a planned or existing activity that is or could be done internally, and sometimes involves transferring employees and assets from one firm to another.
Resource Mobilization
Resource mobilization refers to all activities involved in securing new and additional resources for your organization. It also involves making better use of, and maximizing, existing resources.
Budgeting
Budgeting is the process of creating a plan to spend your money. This spending plan is called a budget. Creating this spending plan allows you to determine in advance whether you will have enough money to do the things you need to do or would like to do. Budgeting is simply balancing your expenses with your income.
[bookmark: _c14m5d5zqthf]2.3 Case Study
Lucy runs a poultry enterprise and has been successful so far, but wants to minimize her spending in order to make even more of a profit. 
She decides to try different methods to help minimize her spending:
· Outsourcing
· Resource Mobilization
· Budgeting
Lucy currently has 100 chickens and cares for them in a plot next to her house. Because her business has been so successful, she has expanded her customer base to the neighboring towns. She has enough money to hire someone to help her make deliveries to the customers she cannot reach by foot.
Why should she outsource?
· By delegating some responsibilities to somebody else, it gives her more time to focus on her enterprise and complete other tasks
Lucy wants to make sure that her business will be sustainable in the long-term, so she wants to take steps now to ensure that she has sufficient support and resources now and in the future. 
How can she engage in resource mobilization?
· Participating in women’s groups
· Offer her support, give ideas for her business, networks give access to more resources
· Using her existing resources to create her own chicken feed, repairing items before buying them new
Budgeting is essential to maintaining the profitability of a business, and you will learn more about budgeting in later modules. It is important because it will show you how much money you have to spend and from there determine how you want to spend it. Lucy created her budget for the next month and found that she has $500 to spend on her business.
How can she strategically budget to maximize impact for her business?
· Paying off loans
· Hiring new employees (outsourcing)
· Buying essentials like feed and vaccines
[bookmark: _wsqs0fja9k2n]2.3 Discussion: Minimizing Spending
· Which of the strategies that Lucy used are most appealing to you? 
· Are there any that you are able to integrate into your enterprise now? 
· Or that you want to apply in the future?
· You are going to learn more about how to construct a budget in Module #4. You can start thinking about these questions now so you are prepared to start creating one!
· What are some things that you want to learn about budgeting? 
· How do you currently keep your budget?
[bookmark: _lhkao7jfj15b]

[bookmark: _ppfqkwh9hhm9]




[bookmark: _mxttjzdqyn56]Module #2 Quiz
1. Match this definition to the correct term: “Costs you would have to pay regardless of the goods or services you are delivering”
a. Operating expenses
b. Variable costs
c. Fixed costs
d. Capital expenditures
2. Which of the following is NOT a way to decrease your spending mentioned in this module?
a. Budgeting
b. Outsourcing
c. Resource mobilization
d. Taking out a loan
3. Which is the correct formula for calculating Cost of Goods Sold (COGS)?
a. COGS = Beginning Inventory +  Ending Inventory - Purchases
b. COGS = Ending Inventory +  Purchases - Beginning Inventory
c. COGS = Beginning Inventory -  Purchases + Ending Inventory
d. COGS = Beginning Inventory +  Purchases - Ending Inventory
4. Last year, your enterprise made $5,000 worth of purchases. Your inventory at the start of the year was equal to $8,200, and at the end of the year, it was $3,750. What are the COGS?
a. $9,450
b. $10,250
c. $550
d. $6,950

[bookmark: _64aaxm2wvfdf]
[bookmark: _j54tr4258ukx]


[bookmark: _8jefay5um1wq]Module #3: Earn
[bookmark: _2xa89ggbk386]3.0 Learning Objectives
· Understand importance of income/earnings and keeping it higher than expenses
· Proficiency in calculating revenue
· Exemplify long-term quantitative thinking
[bookmark: _y7icsobrmc9u]3.1 What is income?
· Income is the money an enterprise receives —total earnings or profit.
· What are the different ways enterprises can accrue income?
· Two main types of income drivers (sources):
· Revenue — the total amount of income generated by the sale of goods or services related to the company's primary operations
· Donations —also known as contributed income:  gifts or grants  made freely without receiving any goods or services in exchange
[bookmark: _n3u2fuaphsqy]3.2 How to Calculate Revenue
Calculate Average Selling Price (ASP)
Selling Prices are not constant, they fluctuate
Example:
The enterprise has 3 transactions:
1. 1 good x $25 per good = $25
2. 3 goods x $20 per good = $60
3. 8 goods x $18 per good = $144
ASP = Total Revenue / Number of goods
= ($25 + $60 + $144) / (1+3+8)  = $229/ 12 goods
= $19.08 per good = Average Selling Price

Calculate Revenue
Revenue = # of sales of good or service x
average selling price of good or service
Example:
Revenue = 12 goods x $19.08 per good
= $228.96 in revenue

[bookmark: _m8617972rxrd]3.2 Practice: Revenue
You run a farm that has cows, goats, and pigs. This week, you calculate all of the transactions you made. What is your average selling price? What is your revenue?

	Number of Goods Sold
	Price

	35 pounds of beef
	$5 / pound

	7 goats
	$75 / goat

	3 pigs
	$150 / pig



[bookmark: _3agrx6wx63ls]3.3 Case Study: How to Increase Revenue
Esther started a beekeeping enterprise two years ago and it is going well so far. She wants to expand her business soon by adding more hives, so she plans ways that she can increase her revenue and have more money to make those new purchases.
Strategy #1: Decrease Expenses
One way for Esther to increase her revenue is by decreasing her expenses. A major cost of expanding her beekeeping business is purchasing more bees. However, she learns that once a colony has been going for 2 or more years it may be strong enough to split. Her oldest colony is the strongest, so she decides to split it in the spring. This will give it enough time to give the newly made colony enough time to grow. 
Why should she split one of her colonies instead of buying new bees?
· By splitting the colony, she saves herself the expense of buying new bees every spring. Consistently buying new bees rather than using what she already has would be an expensive way to run her business.
Strategy #2: Improving Product Quality
In a conversation with one of her customers, Esther hears that they value high quality honey that is also made in an environmentally friendly way. Esther investigates into making her business honey organic, which means produced without the use of chemical fertilizers, pesticides, or other artificial agents. 
Why should Esther make her business organic?
· Organic products are often higher quality than their non organic counterparts, which means that people are willing to pay more for organic products. By converting her production system to organic practices, she can raise the price of her honey, thereby increasing her revenue.
3.3 Discussion: Increasing Revenue
· What did you think of the strategies that Esther used to increase her revenue?
· Can you think of other ways for an enterprise to increase its revenue?
· How can you apply some of these strategies to your enterprise?
[bookmark: _x4sm4741p8cq]
[bookmark: _idsf7u84umqf]
[bookmark: _i8mnov8k5uz]

[bookmark: _u2p5k0jk4eqd]
[bookmark: _6e9cvhrt4kvh]

[bookmark: _pzsmboqhgin1]
[bookmark: _2hkgh1x1cypu]

[bookmark: _qu7gkf5015az]Module #3  Quiz
1. How can improving product quality help increase your revenue?
	


2. What are the two types of income discussed in this module?
a. Fixed and variable costs
b. Revenue and contributed income
c. Revenue and operating expenses
d. COGS and contributed income

3. The enterprise has 3 transactions:
2 goods x $25 per good = $50
4 goods x $40 per good = $160
9 goods x $20 per good = $180
	What is the Average Selling Price?
a. $23.75
b. $21.50
c. $24.25
d. $19.50

[bookmark: _xbgcw9e90zie]
[bookmark: _4k95a7278pz4]
[bookmark: _iig62z16kq8y]
[bookmark: _zc4wbjohjlge]



[bookmark: _lficobej2ao]Module #4: Save
[bookmark: _yf6hontqcie]4.0 Learning Objectives
1) Understand the purpose and importance of saving
2) Proficiency in creating own budget
3) Know how, why, and when to make an investment decision
4) Understand the nature of a loan and how to pay it off
[bookmark: _q9c30khq74vx]4.1 Budgeting
· What is budgeting? Why is it important?
· Budgeting is a necessary process to manage personal and business finances.
· A budget is a written spending plan that is based on your expenses and income that tracks your day-to-day, month-to-month, and year-to-year spending to understand where and how much you are spending. 
· Goal of budgeting: to have your income exceed your expenses
· Income > expenses  :) 
· Income < expenses → Debt 
[bookmark: _nq9g3pqgpsgn]
[bookmark: _4jt6bw3zabxu]
[bookmark: _x8dh8vn48cm4]
[bookmark: _5kdx5hel8dfg]



[bookmark: _174c8uahcu88]

[bookmark: _obs69ybfef9s]4.1 Budgeting Template Example

	Item
	Unit 
	Number of Units
	Cost per Unit
	Total Expected Costs
(number of units * cost per unit)

	Feed
	1 bag of feed
	30
	$15 
	30 x 15 = $450

	Chicken wire
	1 meter of chicken wire
	30
	$2
	30 x $2 = $60

	Fowlpox vaccine
	1 vial of 1000 doses
	2
	$10
	2 x $10 = $20

	Newcastle vaccine
	1 vial of 1000 doses
	2
	$30
	2 x $30 = $60

	Marek vaccine
	1 vial of 1000 doses
	2
	$25
	2 x $25 = $50

	Chickens
	1 pullet 
	500
	$3
	500 x $3 = $1,500

	Egg trays
	1 tray 
	1,000
	$0.20
	1,000 x $0.20 = $200

	
Total Costs = $2,340

	



[bookmark: _2n8f56q3tonx]4.1 Budgeting
How to start a budget
· Calculate total profit 
· Calculate total costs 
· Subtract total profit from total costs
· Positive number - extra $ to save, invest, or use for an emergency or special occasion
· Negative number - need to adjust spendings to lower expenses OR increase earned income 



[bookmark: _8jc8ia4fngk6]4.1 Case Study
Jane’s total income from the past month = $2,000
Jane’s total expenses from the past month = $2,340
Income - Expenses = $2,000 - $2,340 = -$340
Jane’s monthly expenses are higher than her income which leaves her with $340 in debt. 
What can she do next to make up for this loss?
Jane can…
1. Track expenses and cut unnecessary expenses for the next month
2. Use already owned materials instead of buying new ones
3. Increase income by finding a new customer segment to sell products; i.e. negotiating with restaurants, schools, etc. to buy products at a consistent rate 
Jane has fewer expenses the following month because she did not purchase chickens like the previous month. She was able to increase her income by negotiating with her kid’s school to buy her eggs and meat for the school year. Now…
Jane’s monthly income = $ 3,000
Jane’s monthly expenses = $1,000
$3,000 - $1,000 = + $2,000
	YAY! Jane has $2,000 of discretionary cash to make up for her $340 of debt from the last month, which leaves her $1,660 to save and/or invest. 






[bookmark: _bui8tvox2c4r]4.2 Discussion: Savings
· Why is saving important?
· Why do you want to learn about savings?
· How is saving crucial to running a consistent and profitable enterprise?
· How would you start saving?
[bookmark: _lnbxmd16biim]4.2 Setting Goals
· Why set goals?
· Setting quantifiable financial goals is important in the process of saving to stay rooted in a financial plan. 
· How to set goals?
· Think of what you, your family, or enterprise, would benefit from with a large investment. Set numbers for a certain amount of money you would like to save over a stated period of time. 
· I.e. Have $500 for child’s education by the end of the year.
· Start by putting your savings in an envelope titled with the monetary goal ($500) with a deadline (December 31, 2022)

[bookmark: _cj4bbm76wxwy]4.2 Discussion: Investments
· When/why would you want to make an investment?
· What are some examples of an investment you would make with savings? 
· Examples of investments for the enterprise; i.e. incubator, machinery
· Examples of investments for personal use; i.e. family, healthcare, education, emergency use fund




[bookmark: _njl66ua89n3]4.2 Case Study
Jane would like to start a savings account to use in case of emergency or to make an investment in the future that would make her poultry business run efficiently. The first step to start saving is to know how much you spend. Employing her knowledge from Module #2: Spend, she calculates her expenses and categorizes them into operating expenditures, capital expenditures, costs of goods sold, and personal expenditures. Once she organizes these, she can make a budget for her expenses to make sure her spendings stay within budget.  
After setting a budget, she decides to take roughly 5% of her earnings monthly to put into savings. 
1. Jane’s first month’s earnings was $10,000, how much should she put away in savings?
2. If she continues saving 5% of her earnings monthly to make an investment and her monthly earnings are roughly $10,000, how long will it take for Jane to make $5,000? 
















[bookmark: _zeas78ukz2sk]4.3 Loans
· Reasons for getting a loan
· Emergency assistance, financing large equipment (i.e. incubator), large debt consolidation
· Loan terms & conditions
· Loan repayment period: amount of time to repay loan
· Tip: the longer the repayment period, the smaller payments, BUT, could mean higher interest paid over the longer period of time
· t = time period; i.e. 1 year
· Interest rates: proportion of the amount loaned which a lender charges as interest to the borrower
· r = rate of interest; decimal

[bookmark: _6ehmyf3zss4o]4.3 Case Study
Simple interest formula = A = P(1 + rt)  
	A = 
	Total accrued amount (principle loan + interest)

	P =
	Principle loan 

	r =
	Interest percentage divided by 100 → decimal 

	t = 
	Time period in months






Jane gets a loan of $10,000 at a 3% annual interest rate for 1 year. 
P = $10,000
r = 3% / 12 months = 0.25% per month
t = 12 months 
A= $10,000(1 + 0.0025(12)) = $10,300
$10,300 - $10,000 = $300 / 12 = $___ per month payment
[bookmark: _7zjeidql0zkw]
[bookmark: _nsr0ohjoxul2]Module #4 Quiz

1. Sara invests $3000 for one year at a rate of 6%. How much interest will she earn at the end of the year?
a. $180
b. $200
c. $220
2. Mercy gets a loan of $25,000 at a 5% interest rate for 5 years. How much will her monthly payment be?
a. $625/month
b. $525/month
c. $600/month
3. How do you calculate total expected costs? 
Answer: __________________________
[bookmark: _b6d132psyqou]
[bookmark: _dcyuaftst3y4]
[bookmark: _wt3uoi60nsuz]


[bookmark: _wyn86kev7w6t]Module #5 Business Financials 
[bookmark: _wjhsw9bzyxd4]5.0 Learning Objectives
1) Understand importance and purpose of financial modeling
2) Ability to make an income statement
3) Ability to calculate gross margin 
1) Ability to determine how many units need to be sold to break even
[bookmark: _3l8psr1ojm9f]5.0 Why financial modeling?
Now that we have a base understanding of the various concepts regarding finances it is important to be able to organize these concepts into a consistent model to be able to…
1. Refer back to in the future for decision making 
2. Share with other organizations
3. Have a clear understanding of the financial state of the enterprise
[bookmark: _ozw9d5go0lr1]5.1 Gross Margin
· Gross margin is important to use because it helps enterprises measure how their costs relate to their revenue.
· Gross margin = revenue (earned income) - cost of goods sold
· Gross margin can also be expressed as a percent of revenue 
· Gross margin percentage = [(revenue - cost of goods sold) / revenue] x 100
· Gross margin is different from operating profit or net income, because operating expenses (i.e. marketing, rent, utilities) have not been taken out yet. 






[bookmark: _r5oovcocqnpn]5.1 Case Study
Mary would like to determine the gross margin, or how her costs related to her potato farm relate to the revenue from selling the potatoes. Over the past month, her earned income from selling  potatoes and sweet potatoes  is $1,500. The past month, Mary had to purchase tools and pay for labor which came to a total of $500. 
1. Calculate the gross margin.
2. Calculate the gross margin percentage. 







[bookmark: _dxpg8h3rdcw9]5.2 Income Statement
· An income statement, also known as a profit and loss account, shows an enterprise’s revenue and expenses to determine if an enterprise made money (profit) or lost money (loss) during a certain time period.
· Net Income (profit/loss) = Total Revenue - Total Expenses
·  Parts of an income statement:
· Time period: at the top write the time period in which you will be reporting (i.e. November 2022)
· Total Revenue = sales - costs of goods sold 
· Total Expenses = cost of goods sold, salaries expenses, rent expense, utilities, taxes, and any other expenses related to the enterprise 

[bookmark: _uxm9fedi0us0]5.2 Income Statement Example
[image: ]

Passion Fruit and Strawberry Enterprise 
for month of November 2022
Revenue:
Sales of passion fruit: 	$350   
Sales of strawberries: 	$450
Total Revenue: 	$800
Expenses:
COGS:			$400
Utility expense: 	$200
Total Expenses: 	$600
Net Income: 
Profit of $200
[bookmark: _6sn74xqlu0zr]
[bookmark: _v31yns7m54lx]
[bookmark: _19ecdu85pwtw]
[bookmark: _5fc0naptcmr7]




[bookmark: _qr66aixzmu0s]5.2 Case Study
Agnes would like to organize her business finances for her farm of the last month into an income statement. Below are her records of sales and expenses. Organize her business finances into an income statement and determine Net Income. 
Sales of cabbage: $300						COGS: $900
Sales of onions: $400						Utilities: $400
Sales of mangoes: $500
Sales of coffee beans: $600[image: ]

					Agnes’s Farm
				     for month of May 2022
	Revenue:




Expenses:


	
Net Income:
			

[bookmark: _8s6182ki68kc]5.3 Break-Even
· The “break-even point” is the point at which sales exactly cover costs.
· It gives the number of how many products you need to sell for your revenue to cover your costs. 
· Break-even = total revenue = total costs 
· Formula: 
· Fixed costs / (price per item - variable costs per item) = number of units sold to break-even 
· Uses 
· Setting prices
· Analyzing expenses
· Launching new products
· Deciding whether to stay in business


[image: Break-Even Analysis - Financial Training from EPM]
5.3 Case Study
· Faith started selling coffee beans from her new coffee farm recently and has multiple fixed costs to maintain her business. Her costs are listed below. Determine how many units (1 bag of beans) will she need to sell to “break-even.”
Fixed Costs (i.e. rent, labor, etc.)  = $500
Price per unit = $15/ bag of coffee beans 
Variable costs per unit = $5 / bag of coffee beans
Formula:  Fixed Costs / (price per unit - variable cost per unit) = number of units sold to break-even
[bookmark: _vtitwrc9hnec]
[bookmark: _j4xy8cu3urg8]Module #5 Quiz
1) Calculate the gross margin and gross margin percentage of Teresa’s farm for the past month. Her earned income is $15,000 and the cost of goods sold comes to a total of  $800.
a) Gross margin 
b) Gross margin %
2) Calculate the net income of Teresa’s farm for the month of March where her revenue is $15,000 and her expenses are $11,000.
3) How many mangoes will Mercy need to sell if her Fixed Costs = $1,500, she sells each mango for $1 and it costs her $0.25 to produce each mango?
[bookmark: _6w52514nmqzi]
[bookmark: _885j07e7ctcq]

[bookmark: _95ushznr6j75]Appendix 
[bookmark: _g332cu60oqnr]2.2 How to Calculate COGS

Example #1:
Total Costs of Goods Sold / Total pounds = costs of good sold per
pound
= $60,000 / 30,000 pounds = $2/pound

Example #2:
$6,000 + $3,000 - $1,500 = $7,500

[bookmark: _wb6l68cofyl5]Module #2 Quiz Answers
1. C
2. D
3. D
4. A
[bookmark: _1dr2dc5hw50h]3.2 How to Calculate Revenue

	Number of Goods Sold
	Price

	35 pounds of beef
	$5 / pound

	7 goats
	$75 / goat

	3 pigs
	$150 / pig




35 pounds of beef x $5 per pound = $105
7 goats x $75 per goat =$525
3 pigs x $150 per pig = $450
ASP = ($105 + $525  + $50) / (35+7+3)
ASP = ($1080 )/ 45 = $24 per good

[bookmark: _slint0xsphq9]Module #3 Quiz Answers
1. Customers are willing to pay more money for higher quality products. By improving the quality of your products, you can raise the selling price. Because your products are selling for more, your revenue is increasing.
2. B
3. A

[bookmark: _wn32bp2ih07g]4.2 Case Study Answers
1. $500/ month
2. 10 months 

[bookmark: _p7h7ll2eg2li]4.3 Case Study Answer
1. $25/month

[bookmark: _ekiqo9lu484o]Module #4 Quiz Answers
1. A.
2. B. 
3. Cost per unit X number of units

[bookmark: _479duog8mkt6]5.1 Case Study Answers
1. $1,000 gross margin
2. 66.67% gross margin percentage

[bookmark: _vduwa9fxg3uh]5.2 Case Study Answers
[image: ]
					Agnes’s Farm
				     for month of May 2022
	Revenue:
	Sales of cabbage: $300						
Sales of onions: $400						
Sales of mangoes: $500
Sales of coffee beans: $600
Total Revenue: $1,800
Expenses:
	COGS: $900
Utilities: $400
Total Expenses: $1,300 
Net Income:						+$500
		
[bookmark: _i7ewgxnj2ub7]
[bookmark: _l6ozqmcttyuq]5.3 Case Study Answers
500 / (15 - 5) = 50 units sold to break-even 
[bookmark: _bwj5kzho4tqt]
[bookmark: _38s94xxxhtdc]Module #5 Quiz Answers
1) $14,200
2) 94.6%
3) 2,000 mangoes
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